
 

1.Net performance figures are shown after all fees and expenses and assumes reinvestment of distributions. Past performance is not a reliable indicator 

of future results. Figures longer than one year have been annualised.  2.See MSCI Disclaimer on the last page. 

GCQ FLAGSHIP FUND | P Class Units 

 

“In the short run, the market is a voting 
machine but in the long run it is a weighing 
machine.” 
 

- Benjamin Graham 

 
The net return for investors in P Class Units for the 
month of September was -10.1%. This compares to 
the MSCI World Index (AUD), which was up +1.8%. 
 
For the quarter, the net return for P Class Units was 
+1.9%, which compares with +1.5% for the MSCI 
World Index (AUD). 
 

Returns FY23 FY24 FY25 FY26 
FY27 
YTD 

GCQ P Class 
(AUD)1 

39.0% 25.2% 26.4% (22.6%) 1.9% 

MSCI World 
Index (AUD)2 

22.4% 19.8% 18.5% 14.8% 1.5% 

Excess 
performance 

16.6% 5.4% 7.9% (37.4%) 0.4% 

 
The GCQ Flagship Fund remains attractively priced, 
with the portfolio trading at a forward earnings 
multiple of just ~19x, well below its historical average 
of ~23x. 
 

 
Source: Bloomberg & GCQ Funds analysis 

 
 
 

Portfolio as of 30 September 2026 Weight 

Real estate advertising monopolies 14% 

 6% 

 5% 

 3% 

Global consumer payments 12% 

  8% 

  
4% 

Super-luxury goods 11% 

   6% 

  5% 

Cloud accounting software 9% 

  5% 

 4% 

Credit rating agencies & index providers 9% 

 5% 

 4% 

Enterprise software 9% 

 7% 

 2% 

Sharing economy 8% 

  5% 

  3% 

Industry standard businesses 7% 

 4% 

 3% 

Global cloud computing 6% 

 6% 

Online marketplaces 5% 

 5% 

Other high-quality businesses 7% 

Total long 97% 

Shorts (3%) 

Net exposure 94% 

Cash 6% 

TOTAL 100% 
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Average S&P 500 Index

MONTHLY PERFORMANCE & PORTFOLIO UPDATE September 2026 

Returns 1 Month 3 Months 1 Year 
2 Year 
(p.a.) 

3 Year 
(p.a.) 

Since Inception 
(p.a.)  

(1 July 2022) 

GCQ P Class (AUD)1 (10.1%) 1.9% (21.9%) (2.9%) 7.3% 13.8% 

MSCI World Index (AUD)2 1.8% 1.5% 9.8% 16.1% 18.4% 18.0% 

Excess performance (11.9%) 0.4% (31.7%) (19.0%) (11.1%) (4.2%) 
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Current Market Conditions 
 
The last few months have been unusually volatile for 
the GCQ Flagship Fund, as they have been for much 
of the equities market. 
 
A consistent theme through 2026 has been that our 
best performing months are when company earnings 
reports refocus the market’s attention on the 
fundamental earnings quality and growth of our 
portfolio companies. As you would recall, strong 
positive returns achieved by the GCQ strategy in July 
(+7.1%) and August (+5.9%) were underpinned by 
solid quarterly earnings reports, which showed 
continued double-digit revenue and earnings growth, 
above market expectations. 
 
However, in the absence of company-specific news 
between reporting seasons, we have seen broader 
narratives surrounding AI-disruption and other 
macroeconomic anxieties overwhelmingly drive 
market sentiment. In September, our 
underperformance was driven by three specific 
headwinds, including rising bond yields, renewed 
fears of AI disruption following the release of Meta’s 
Muse, and continued price weakness in our super-
luxury goods positions, which we detail below. 
 
Rising U.S. Bond Yields 
 
The U.S. 10-year government bond yield increased 
to 5.28% by the end of September (from 4.75% at the 
start of the month), which weighed on the valuation of 
growth-oriented equities, including equities indirectly 
exposed to the housing market, like property portals. 
Despite this, the U.S. economy continues to perform 
well. 
 
This dynamic reminds us of FY23 and FY24, during 
which the GCQ Strategy returned +75% over two 
years while the 10-year yield increased from ~3.0% 
to ~4.5%. Higher bond yields are not all bad news for 
equities, particularly if the economy is strong, as 
yields often rise due to strong economic expansion, 
which can simultaneously drive robust equity market 
performance. 
 
Importantly, the companies we own are highly cash-
generative monopolies, duopolies, and irreplaceable 
brands that are compounding earnings at healthy 
double-digit rates. While short-term share price 
moves are impossible to reliably predict, we have 
strong conviction that over time growth in a 
company’s share price is highly correlated with 
growth in its free cash flow per share. 
 
 
 

Fears of Broad-Based AI Disruption 
 
The second headwind specifically to our ‘network 
monopoly’ businesses, like Amazon’s e-commerce 
business, Uber, and DoorDash, was the launch and 
rapid uptake of Meta’s Muse, a personal AI assistant 
that can complete tasks like shopping, booking travel, 
and comparing products on behalf of users. 
 
Earlier in the month, we repurchased a small position 
in Meta, and were delighted by the launch of Muse, 
which helps to provide some validation of the 
company’s increasingly large capex bill. The market 
responded enthusiastically, with many participants 
quick to buy perceived agentic winners and sell 
perceived agentic losers. Among the losers were 
whole industries allegedly ripe for disruption by AI 
agents – like banks, insurers, online travel agencies, 
and property portals. 
 
Even as shareholders of Meta, we question the logic 
of extrapolating a few million app downloads in the 
U.S. to imply the erosion of large profit pools in 
established industries around the world. For the 
perceived losers, the market’s fear is that AI agents 
will become the interface layer through which we 
access the internet. 
 
We do not dismiss the potential for AI agents to 
influence how consumers shop, consume 
information, and structure personal admin. However, 
we do think the market has ignored some of the 
nuances that underpin the enduring competitive 
advantages of high-quality network businesses, like 
large physical logistics and fulfilment networks; 
switching costs for consumer loyalty programs; or 
exclusive content or supply that may simply not be 
available for aggregation via an AI agent. 
 
Our positions in the super-luxury goods industry 
are trading at all-time low relative valuations 
 
Hermès and LVMH are currently trading at their 
lowest premium to the market in 30 years. 
 

 
Source: Bloomberg & GCQ Funds analysis 
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We note that the short-term headwinds faced by the 
industry are real, with revenue growth expected to 
decelerate due to weaker end-market demand in 
China, which has been impacted by a broader 
economic slowdown, and the ongoing conflict in the 
Middle East. 
 
However, we believe both are cyclical headwinds 
impacting what are structurally exceptional 
businesses. Over the past five years, we have 
purchased and sold our positions in the super-luxury 
goods industry several times, using the pendulum of 
the market to our advantage – buying when the 
industry is out of favour, and selling when the 
industry is more fully valued. 
 
Once again, we believe that we have been presented 
with a compelling entry point to own a collection of 
businesses with centuries of brand heritage. As a 
result, we now have ~11% of the portfolio in Hermès 
and LVMH. 
 
Reporting Season 
 
The volatility we have seen in the market has been 
challenging, but we are, above all else, focused on 
the cash flow generation of our portfolio companies. 
 
As we look back on the prior reporting season, we 
remain optimistic. In aggregate, our portfolio 
companies delivered double-digit revenue and 
earnings growth, ahead of market expectations. 
 

GCQ Portfolio 2Q26 Results Growth 
Beat / 
(Miss) 

Revenue +12% +2% 

Earnings +17% +5% 

Share Price Reaction 
to 31 August 

+6%  

Source: GCQ Funds analysis 

 
Against this backdrop, we look forward to the 
commencement of third-quarter earnings season 
later this month. Recent history tells us these reports 
are likely to refocus the market’s attention on 
company fundamentals, rather than the popular 
narrative of the day. 
 
Importantly, market forecasts are for a continuation of 
growth rates seen in the second-quarter, or low-
double-digit revenue growth and margin expansion, 
leading to even faster earnings growth. 
 
 
 
 
 

Portfolio Developments 
 
Amid the intra-month volatility, there were several 
company-specific developments during September 
that we thought were worth highlighting. 
 
Publicly listed property portals are trading at a 
meaningful discount to private market valuations 
 
During the month, REA Group acquired a 35% stake 
in Distilled, which owns Ireland’s #1 property portal, 
Daft.ie. Based on publicly available filings and broker 
estimates, the valuation implied a multiple of 23x Last 
Twelve Months (LTM) EBITDA. Importantly, this was 
not a control transaction, so there was no embedded 
control premium in the valuation. 
 
Daft.ie is a growing, highly profitable property portal 
in a western market that generates revenue primarily 
via fees charged to real estate agents, and more 
recently, a push to monetise listings via vendor-paid 
advertising. Notably, the multiple paid compares 
favourably to our investments in publicly-listed 
property portals, Rightmove, Hemnet, and Scout24, 
which trade at ~11x, ~11x, and ~14x LTM EBITDA, 
respectively. 
 

 
Source: Bloomberg, broker reports, company filings & GCQ Funds analysis 

 
AI disruption fears have weighed heavily on the 
multiples of publicly listed property portals and 
marketplaces, with Rightmove, Hemnet, Scout24, 
and Swiss Marketplace Group all trading at trough 
valuations. However, we believe REA Group’s 
willingness to pay 23x EBITDA for Distilled is one of 
the clearest indicators that the public market is 
mispricing the industry. 
 
Money Forward increased prices of its 
accounting software packages for Sole 
Proprietors and SMBs 
 
 
 
 

11x 11x

14x

23x

REA's 35% Stake
in Distilled

Last Twelve Months (LTM) EV/EBITDA
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Money Forward announced a price increase of ~10-
70% for Sole Proprietors and ~8-20% for SMBs, 
which collectively account for ~55% of its Annual 
Recurring Revenue. The price increases will come 
into effect in December 2026 and June 2027, 
respectively. This is the second time Money Forward 
has implemented a price increase for SMBs in the 
last two years. 
 
Following the implementation of price increases in 
the recent past, Money Forward saw no change in 
customer churn, which highlights the value of its 
accounting software packages to small businesses 
and bookkeepers, and the long runway for pricing to 
contribute to revenue growth and margin expansion. 
 
Outlook 
 
At 19x forward earnings, we believe the portfolio 
looks attractively priced relative to the quality of its 
constituent portfolio companies and the outlook for 
significant cash flow growth over the coming years. 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

As we have noted in the past, prior drawdowns were 
followed by significant periods of outperformance, 
and we continue to have high conviction that strict 
adherence to our process has the potential to deliver 
a similar outcome in the future. 
 

 
 
Note: ‘2026 Software Sell-Off’ return since bottoming on 22 June 2026. 3.Past 

recovery in performance is not a reliable indicator of future results. 
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GCQ Funds 
Management1 Jan Feb Mar Apr May Jun Jul Aug Sep Oct Nov Dec 

CY 
(p.a.) 

2022       8.9% -4.1% -4.8% 2.9% 5.9% -5.7% 2.3% 

2023 10.0% 1.6% 8.2% 4.4% 5.1% 2.5% 2.2% 2.9% -3.9% -1.1% 8.7% 1.8% 50.2% 

2024 6.7% 6.0% 0.0% -4.3% 1.9% 2.5% 5.4% -0.3% 0.6% 0.6% 3.7% 7.5% 34.3% 

2025 6.4% 0.2% -5.2% 1.5% 3.2% 0.7% 2.0% 0.5% -1.5% 0.1% -4.2% 0.0% 3.3% 

2026 -9.1% -8.4% -2.8% 4.2% -2.3% -3.1% 7.1% 5.9% -10.1%    -18.6% 

Since 
Inception1             13.8% 

1 Net performance figures are shown after all fees and expenses and assumes reinvestment of distributions.  Past performance is not a reliable indicator of future  

  results.  Figures over one year have been annualised.   

 

 

  Fund Information – Daily Class  

Class Name GCQ Flagship Fund | P Class 

Structure / Currency  Australia Unit Trust / AUD – Actively Hedged 

Inception 1 July 2022 

Class P FUM A$1,000m 

APIR / ISIN  SPC5039AU / AU60SPC50396 

Minimum Investment A$50,000 

Subscription / Redemption Frequency Daily 

Platform Availability 
Macquarie Wrap, Netwealth, HUB24, BT Panorama, Dash, PowerWrap, Praemium, Mason 
Stevens, CFS Edge, My North 
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CONTACT  

KATHY WU 

Chief Operating Officer 

contact@gcqfunds.com 

+61 (2) 7252 9124 

GCQ Funds Management Pty Ltd 

Level 14, 167 Macquarie Street  

Sydney, NSW 2000 Australia 

gcqfunds.com 

 

 

DISCLAIMER 

Equity Trustees Limited (“Equity Trustees”) (ABN 46 004 031 298), AFSL 240975, is the Responsible Entity for the GCQ Flagship Fund.  Equity 
Trustees is a subsidiary of EQT Holdings Limited (ABN 22 607 797 615), a publicly listed company on the Australian Securities Exchange (ASX: 
EQT). 

This Investor Report has been prepared by GCQ Funds Management Pty Ltd ACN 654 864 767 (Investment Manager) (AFS licence number 538513) 
to provide you with general information only. In preparing this Investor Report, we did not take into account the investment objectives, financial situation 
or particular needs of any particular person. It is not intended to take the place of professional advice and you should not take action on specific issues 
in reliance on this information. Neither the Investment Manager, Equity Trustees nor any of its related parties, their employees or directors, provide 
any warranty of accuracy or reliability in relation to such information or accepts any liability to any person who relies on it. Past performance should 
not be taken as an indicator of future performance.  You should obtain a copy of the Product Disclosure Statement and Target Market Determination 
before making a decision about whether to invest in this product. 

GCQ Flagship Fund’s Target Market Determination is available here (https://www.eqt.com.au/corporates-and-fund-managers/fund-
managers/institutional-funds/institutional). A Target Market Determination is a document which is required to be made available from 5 October 2021. 
It describes who this financial product is likely to be appropriate for (i.e. the target market), and any conditions around how the product can be 
distributed to investors. It also describes the events or circumstances where the Target Market Determination for this financial product may need to 
be reviewed. 

MSCI DISCLAIMER 

Certain information contained herein (the “Information”) is sourced from/copyright of MSCI Inc., MSCI ESG Research LLC, or their affiliates (“MSCI”), 
or information providers (together the “MSCI Parties”) and may have been used to calculate scores, signals, or other indicators. The Information may 
not be reproduced or disseminated in whole or part without prior written permission. The Information may not be used for, nor does it constitute, an 
offer to buy or sell, or a promotion or recommendation of, any security, financial instrument or product, trading strategy, or index, nor should it be 
taken as an indication or guarantee of any future performance. Some funds may be based on or linked to MSCI indexes, and MSCI may be 
compensated based on the fund’s assets under management or other measures. MSCI has established an information barrier between index research 
and certain Information. None of the Information in and of itself can be used to determine which securities to buy or sell or when to buy or sell them. 
The Information is provided “as is” and the user assumes the entire risk of any use it may make or permit to be made of the Information. No MSCI 
Party warrants or guarantees the originality, accuracy and/or completeness of the Information and each expressly disclaims all express or implied 
warranties. No MSCI Party shall have any liability for any errors or omissions in connection with any Information herein, or any liability for any direct, 
indirect, special, punitive, consequential or any other damages (including lost profits) even if notified of the possibility of such damages. 
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